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Updating Your N.A.R. Account 

Did you know you can update your personal information on the National 
REALTOR Database?  Go to www.realtor.org.  Use your unique login      
information (if you have registered) then go to “My Account”.               
Here you can change your contact information, etc.   

CALREDD(tm) Launches New Web Site 

calREDD(tm), a service provided by CALMLS, the statewide Multiple Listing Service, launched its new      
Web site today at www.calredd.com.  The site provides information for REALTORS(R) about calREDD(tm)    
products, services, rules, policies, and much more. The calREDD(tm) site also includes product demos and 
videos, a calendar of upcoming events and product demonstrations, a Frequently Asked Questions section, 
and dedicated informational sections for brokers and local REALTOR(R) associations 
 
"For many years it has been the vision of California REALTORS(R) to have one database to input and search 
all California real property, regardless of property type, location, or status," said Mike Silvas, CALMLS           
chairman.  "The calREDD(tm) Web site presents us with a one-stop portal to introduce members to this             
critical initiative." 
 
Last month, CALMLS's technology vendor, Concentric Software, conducted standing-room only                         
demonstrations, with local REALTOR(R) associations vying for priority to utilize the system for their                   
respective MLSs.  Concentric Software, located in Rocklin, Calif., will provide a notable and clearly visible 
leap forward from current MLS software, and is built on a platform that can adapt to ever-changing                     
technology needs. To date, 69 local REALTOR(R) associations and three regional MLSs representing more 
than 120,000 members across the state already have signed letters of intent to participate in CALMLS.   

Important Number 

GE Supra Agent Support         

(877) 699-6787 

Paragon 4 Tech Support    

(877) 657-4357 

Winforms Support                  

(800) 773-8630 Hardware    
(213) 739-8227 Login 

C.A.R. Legal Hotline              

(213) 739-8282    

Be careful when listing property and making statements 
regarding the use of Off Road Vehicles.  If you are not 

COMPLETELY educated in the restrictions it would be 
wise not to advertise whether you can or cannot use 

OHV.  Example: You advertise “Bring your dirt bikes, 
rural area great for the OHV enthusiast” and Mr. & 

Mrs. Buyer uproot their aspiring stunt bike performing 
son to this OHV property only to find out they need 

permits.  You could find yourself in hot water and trying 
to defend your actions.  

Advertising Listings 
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Sun Mon Tue Wed Thu Fri Sat 

1 2 3 4 5 6 7 

8 9 10 11 12 13 14 

15 16 17 18 19 20 21 

22 23 24 25 26 27 28 

29 30 31     

4th                               
e-Pro Class                       

1:00PM @ Board Office 

12th                               
MLS Committee                 

3PM @ Board Office  

16th                               
Cont. Ed Class  

8:30AM @ Board          
Office  

18th                               
Microsoft Word Class 

10AM @ Board Office 

19th to 24th                               

Board Office Closed 

26th                              
Board of Directors 

Meeting 8:30AM @ 
Board Office 

31st                               
Precision Ultrasound 

9AM @ Board Office 

Cont.             

Education 

Class  

Trivia and/or Trivial 

Microsoft 

Word  

Class 

MLS                    

Committee 

e-Pro            

Class 

In the United States, 
a pound of potato 

chips costs two   
hundred times more 

than a pound of   
potatoes. 

Board 

Office 

Closed 

Board 

Office 

Closed 

Board 

Office 

Closed 

Board 

Office 

Closed 

B.O.D.          

Meeting 

Precision 

Ultrasound 

In this REALTOR® Magazine webinar you'll learn the basics and best practices of handling short 
sales from both the listing and the selling side.  Scott Thompson, a real estate broker and the head of 
Mortgage Resolution Services, a distressed-sales specialist, will walk you through the three critical 
aspects of a short sale: 
 
1. Qualifying the seller. One-third of short-sale listings are structurally unable to close. Those listings 
should not have been considered for a short sale. Who is and isn't a good candidate for a short sale? 
What do lenders require to establish that a seller has a qualifying hardship?  
 
2. Handling multiple liens. With many distressed sales, sellers have more than one lien outstanding 
on the property. How must the different liens be handled? What must the seller and the buyer know 
about the different liens? Why should sellers be prepared to make a financial contribution? Why is 
the difference between recourse and nonrecourse debt important when it comes to second loans?  
 
3. Understanding buyer issues. Find out why it's important for the buyer experience to be as close as 
possible to a regular transaction. Learn how to "pre-qualify" the listing agent and why it's important, 
above all else, for the buyer to be committed to the property. 

Click here to register               http://narblog1.realtors.org/mvtype/ypn/2009/02/

upcoming_webinar_on_short_sale.html 

 

Short Sales: Finding Income in a Tough Market 

Daylight                  

Savings                                  

Spring Forward 



                                                                                    

Members that have not paid their board as of                  

Feb. 27th will incur a $30.00 late fee.  

The Board Office will be closed on March 19th, 

20th, 23rd & 24th, DCAOR’s AE will be                     

attending the NAR Association Executive                     

Institute.  We will resume regular business hours 

on Wednesday, March 25th. 

Member Legal Services has published the following:                      
Service Members Civil Relief Act 

Just click on the link below or copy and paste to your 
web browser. 

http://www.car.org/legal/2009-qa/servicemembers-

civil-relief-act/ 

  This article brought to you by:                                             

C.A.R. Legal Department 

C.A.R.  Q  & A Around the Board Office 

NAR - Right Tools/Right Now 
2009 NAR President Charles McMillan, and NAR Chief Executive Officer Dale Stinton, introduced the Right 
Tools, Right Now initiative. It is brilliant concept: For over 100 years Realtors, with the effective stewardship of our 
professional staff, have invested in the Association reservoir. As a result, the Association has significant resources: 
tangible, fiscal, human, and strategic. The Leadership Team with the concurrence of the Finance committee       
approved the plan to put tools back into member and Association hands to provide assistance through these       
difficult times. Tools will be delivered to Realtors and local and state Associations, to provide direct benefit during 
these times. Look for a full announcement of the initiative in early March. Visit: www.realtor.org/righttools 

•NAR will forgo ―ALL profit on its entire array of Products and Services. 
•NAR will launch this initiative Right Now, with monthly additions throughout 2009/2010. 
 
NAR will convert 34 ‘for sale’ educational publications to online (PDF’s) and offer them to members at no charge. 
To the extent that they can be provided in a ‘hard copy’ format, we will provide them to members at cost (including 
shipping).  Here are a few titles: 
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•Workplace Harassment 
•NAR Education Matrix 
•Fair Housing Handbook 
•Fair Housing DVD 
•Fair Housing Rental Guide 
•Fair Housing Sales Guide 
•Liability Pocket Trio 
•Lead In Your Home Pocket Guide 
•Trademark Guide 
•Free 1 Day REBAC Foreclosure Class 
•Appraisal brochure 
•International Resources Booklet 
•RSPS Marketing Materials 

•It‘s a Great Time to Buy Brochure 
•Energy Savers Brochure 
•Getting it Sold Brochure 
•Home Buyers Tax Credit Brochure 
•Antitrust DVD 
•Antitrust for REALTORS Brochure 
•Antitrust for Boards Brochure 
•It Pays to Work with a REALTOR English 
•It Pays to Work with a REALTOR Spanish 
•Why Rent English 
•Why Rent Spanish 
•Facts About Mold 



 

2009 Board of Directors 

• Russ Gibbs - President 

• Tony Cipolla - President Elect 

• Katrina Nguyen - Vice President 

• Peter Spurr - Secretary/Treasurer 

• Mike Duncan - Past President 

• Ann McErlane - Director 

• Bill Osgood - Director 

• Jennifer Thomas - Director 

• Larry Briggs - Director 

• Rod Manke - Director 

• Willow Tobin - Director 

    Affiliate Corner 

American Home Shield - (760) 578-1345 

Desert Pacific Exterminators - (760) 365-4912 

Fidelity Title - (760) 220-6527 

First American Home Protection - (800)698-0422 Ext.7048 

First American Title & Escrow - (760) 473-1589 

Hi Desert Publishing - (760) 365-3315 

Judy & Dave Rentals - (760) 366-8229 

Mojave Mortgage - (760) 365-0444 

Old Republic Home Protection - (800) 445-6999 Ext. 1169 

Pacific Western Bank - (760) 365-6371 

Palos Verdes Escrow - (760) 369-1000 

Property ID - (760) 403-4187 

Real Estate Pictorial - (760) 910-1043 

Sierra Pacific Mortgage - (760) 401-2638 

Stearns Lending - (760) 835-7446 

Superior Mortgage - (760) 415-7982 

Ticor Title Company - (760) 250-9118 

Wells Fargo Home Mortgage - (760) 367-3622 

Windsor Capitol Mortgage - (760) 361-1500 

This Publication brought to you by: 

Desert Communities Association of 

REALTORS® 

55896 Santa Fe Trail 

Yucca Valley, CA 92284 

(760) 365-1145 Office 

(760) 365-7425 Fax 

I can also be contacted at: 
dcaoryv@verizon.net                           

                                                              

Visit our website at: 

www.dcaorweb.net 

 
Wendy Montroy 

Association Executive Officer 

 

This a free monthly publication                 
available to all DCAOR members. 
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